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Argan, Inc.

One Church Street
Suite 201

Rockville, MD 20850
301-315-0027

fax 301-315-0064
www.arganinc.com

May 9, 2013
Dear Fellow Shareholder:
Fiscal 2013 turned out to be our best year since we acquired Gemma Power Systems in December 2006.

Net revenues were $278.6 million, net income attributable to Argan, Inc. stockholders was $23.3 million and
earnings before interest, taxes, depreciation and amortization (EBITDA ) was $36.6 million. The major
contributing factor to our strong performance was the build-out of the 800 MW Sentinel gas-fired power plant
near Palm Springs, California. This project will be completed on time and on budget during the summer of
2013. We also broke ground on a biomass facility in Woodville, Texas in the summer of 2012, which is slated
to be completed in late 2014.

The major concern that senior management and our stockholders alike share is Gemma Power’s building
backlog with new multiyear, reasonable project margin work. Gemma Power has been prudent in considering
which prospective projects to pursue. Gemma Power requires that projects have acceptable targeted
margins with contract performance risks that are acceptable. We are addressing these backlog concerns by
involving Gemma Power in project development efforts with Moxie Energy, LLC. You may remember that we
allocated a very small cash component of our balance sheet to support the development effort of two Moxie
Energy projects, Liberty and Patriot.

This year’s operating results confirm to us that pursuing reasonably priced construction risk is the best way to
proceed.

To give you an update on the Moxie investment as of our fiscal year end, we have advanced $5.5 million to
the Moxie projects in the form of interest bearing loans. We are continuing to support preconstruction costs
of the Liberty and Patriot projects.

On April 1, 2013, we announced that Moxie entered into an arrangement to sell the Liberty Project to an
investor group, subject to the investor consummating permanent financing. Should the third party investor
consummate the Liberty purchase, Gemma will build the 825 MW gas-fired combined cycle power plant under
a multiyear EPC agreement.

We feel confident that both the Liberty and Patriot projects will proceed. In addition to signing the relevant
EPC contracts, Gemma is also entitled to sharing development success fees with Moxie and the repayment of
our loan advances to date with interest.

I would like to thank our employees for having done an outstanding job and express my appreciation to all of
the shareholders for their continuing support.

Sincerely,

Rainer Bossetmann

Chairman and Chief Executive Officer
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PART 1
ITEM 1. BUSINESS.

Argan, Inc. (“Argan”) conducts operations through its wholly-owned subsidiaries, Gemma Power Systems, LLC and affiliates
(“GPS”) and Southern Maryland Cable, Inc. (“SMC”), which together are referred to as the “Company,” “we,” “us,” or “our”.
Through GPS, we provide a full range of development, consulting, engineering, procurement, construction, commissioning,
operations and maintenance services to the power generation and renewable energy markets for a wide range of customers
including public utilities, independent power project owners, municipalities, public institutions and private industry. We have
also determined that GPS is the primary beneficiary of two variable interest entities that were formed during the year ended
January 31, 2012 for the purpose of developing a pair of gas-fired power plants. The combination of GPS and the variable
interest entities represents our power industry services business segment. Through SMC, we provide telecommunications
infrastructure services including project management, construction and maintenance to the federal government, local
governments, telecommunications and broadband service providers as well as electric utilities. SMC represents our
telecommunications infrastructure services business segment. The net revenues of GPS represented approximately 94% of our
consolidated net revenues from continuing operations for the fiscal year ended January 31, 2013. Financial information about
our business segments is included in Note 17 to the accompanying consolidated financial statements.

Holding Company Structure

Argan was organized as a Delaware corporation in May 1961. We intend to make additional acquisitions and/or investments
by identifying companies with significant potential for profitable growth. We may have more than one industrial focus. We
expect that companies acquired in each of these industrial groups will be held in separate subsidiaries that will be operated in
a manner that best provides cash flows for us and value for our stockholders. Argan is a holding company with no operations
other than its continuing investments in GPS and SMC. At January 31, 2013, there were no restrictions with respect to inter-
company payments to Argan by GPS or SMC.

Power Industry Services

The extensive design, construction, start-up and operating experience of our power industry services business has grown with
the completion of projects for more than 70 facilities representing nearly 10,000 megawatts (“MW?”) of power-generating
capacity. Power projects have included combined-cycle facilities, electricity peaking plants and boiler plant construction and
renovation efforts. We have also broadened our experience into the growing renewable energy industry by providing
engineering, procurement and construction services to the owners of alternative energy facilities, including biomass, wind and
solar plants. The durations of our construction projects may extend to three years.

The net revenues of GPS, which represent our power industry services business segment, were approximately $261 million
for the fiscal year ended January 31, 2013, or approximately 94% of our consolidated net revenues from continuing
operations for the year.

Currently, we are under contract with CPV Sentinel, LLC (“CPV”), whose managing member is Competitive Power Ventures,
Inc., for the design, construction and commissioning of an 800 megawatt simple cycle peaking power plant located near
Desert Hot Springs, California, including the delivery and installation of eight gas turbines (the “Sentinel Project”). The
current contract value for this project, which is estimated to be completed during the summer of 2013, is approximately $271
million. In calendar year 2012, we received a full notice to proceed and have commenced the performance of a project for
East Texas Electric Cooperative, Inc. (“ETEC”) covering engineering, procurement and construction services for a 49.9
megawatt, biomass-fired power plant located near Woodville, Texas. The contract has a current value of approximately $168
million. The project is estimated to be completed in December 2014. Projects are also underway for the erection of a wind-
energy farm in Cambria County, Pennsylvania and the installation of a solar energy field in Carver, Massachusetts with a
combined contract value of approximately $34 million.

During the past two years, we completed construction of a 640 megawatt natural gas-fired power plant in California; a 200
megawatt electricity peaking plant in Connecticut; a wind-energy farm in the state of Illinois, including the installation of
one-hundred thirty-four (134) wind turbines with a total power rating of approximately 200 megawatts; a solar energy facility
consisting of approximately 19,800 photovoltaic panels located on a closed capped landfill in Canton, Massachusetts; and the
addition of two wind turbines to an operational wind farm located in Steuben County, New York.



As is common in our industry, general construction contractors execute certain contracts jointly with third parties through
joint ventures, limited partnerships and limited liability companies for the purpose of executing a project or program for a
client, such as a government agency or a commercial enterprise, and are generally dissolved upon completion of the project or
program. Under an agreement negotiated with Moxie Energy, LLC (“Moxie”) during the year ended January 31, 2012, we are
supporting the development of two power plant projects with loans, covering most of the costs of the development, and design
services. In return, Moxie has provided GPS with the right to provide construction services for the two projects under
engineering, procurement and construction (“EPC”) contracts. To date, the activities of Moxie Liberty, LLC and Moxie
Patriot, LLC (the “Moxie Project Entities”) have been focused on 1) obtaining the necessary permits to build and operate the
power plants and to transmit the electricity produced there to users, 2) completing an electricity supply agreement with a
customer, 3) engaging energy plant operators in negotiations for the purchase of the projects, and 4) securing permanent
financing for the projects. The completion of negotiations and agreements that would assure our construction of the power
plants should occur in fiscal year 2014. We have determined that the Moxie Project Entities, both wholly owned by Moxie,
represent variable interest entities for which Gemma Power, Inc. (“GPI”, an affiliate of GPS and wholly owned by Argan) is
the primary beneficiary. Accordingly, the accounts of these variable interest entities are included in our consolidated financial
statements for the years ended January 31, 2013 and 2012,

Materials

In connection with the engineering and construction of traditional and renewable power plants, biodiesel plants and other
power energy systems, we procure materials on behalf of our customers. Typically, the project owner procures and supplies
the turbines and blades for our wind-energy projects. We are not dependent upon any one source for materials that we use to
complete a particular project, and we are not currently experiencing difficulties in procuring the necessary materials for our
contracted projects. However, we cannot guarantee that in the future there will not be unscheduled delays in the delivery of
ordered materials and equipment.

Competition

GPS competes with numerous large and well capitalized private and public firms in the construction and engineering services
industry. These competitors include SNC-Lavalin Group, Inc., a diversified Canadian construction and engineering firm;
CH2M Hill Companies, Ltd., a worldwide professional engineering services firm; Shaw Group Inc. (acquired by Chicago
Bridge & Iron Company N.V. in February 2013), a diversified firm providing consulting, engineering, construction and
facilities management services; Skanska AB, a leading international project development and construction company; and John
Wood Group PLC, a leading services provider (including engineering and construction) for the oil and gas and power
generation markets. These and other competitors are multi-billion companies with thousands of employees. Other large
competitors in this industry include Fagen Inc., Kiewit Corporation and business units of URS Corporation and EMCOR
Group, Inc. GPS also may compete with regional construction services companies in the markets where projects are located.

In order to compete with these firms, we emphasize our proven track record as a cost-effective choice for the design, build
and commissioning of natural gas-fired and alternative power energy systems. Our extensive experience includes the efficient
completion of gas and oil-fired combined cycle plants, wood/coal-fired plants, waste-to-energy plants, wind farms, solar fields
and biofuel processing facilities, all performed on an engineering, procurement, and construction contract basis. GPS provides
a full range of competitively priced development, consulting, engineering, procurement, construction, commissioning and
maintenance services to project owners. We are able to react quickly to their requirements while bringing a strong,
experienced team to help navigate through difficult technical, scheduling and construction issues. We believe that we are
uniquely positioned to assist in the development and delivery of innovative renewable energy solutions as world energy needs
grow and efforts to combat global warming increase.

Customers

For the fiscal year ended January 31, 2013, GPS recognized net revenues under EPC contracts with CPV and ETEC which
represented approximately 56% and 18% of consolidated net revenues from continuing operations, respectively. For the fiscal
year ended January 31, 2012, GPS recognized net revenues under EPC contracts with CPV and a wholly-owned subsidiary of
Invenergy Wind North America LLC which represented approximately 43% and 30% of consolidated net revenues from
continuing operations, respectively. In addition, approximately 12% of consolidated net revenues for the year ended January
31, 2012 were associated with the electricity peaking plant located in Connecticut and completed in the prior fiscal year for
GenConn Middletown, LLC.



Contract Backlog

Contract backlog represents the total accumulated value of projects awarded less the amounts of net revenues recognized to
date on contracts at a specific point in time. We believe contract backlog is an indicator of future net revenues and earnings
potential. Although contract backlog reflects business that we consider to be firm, cancellations or reductions may occur and
may reduce contract backlog and the future net revenues of GPS. At January 31, 2013, the Company had power industry
service contracts covering the construction of four energy facilities, representing a total contract backlog of $180 million
which compares with a total contract backlog of $415 million at January 31, 2012. As we concentrated efforts on successful
performance of the power plant construction projects in our contract portfolio, only $26 million in the value of new work was
added to contract backlog during the year ended January 31, 2013. However, we have been chosen to design and construct
two natural-gas fired power plants in the Marcellus Shale region of Pennsylvania, including the power plant discussed below,
and we expect to execute EPC contracts for these projects during the year ending January 31, 2014. Each plant is being
developed in order to provide over 800 megawatts of electricity to the power grid on the East Coast.

On April 1, 2013, we announced that GPI had entered into a Consent and Intercreditor Agreement in connection with the
design and construction of an 825 megawatt gas-fired power plant in Bradford County, Pennsylvania. GPI has been funding
Moxie Liberty, LLC (“Moxie Liberty”) in the development of this power-plant project and has advanced approximately $3.6
million in working capital to the project. On March 28, 2013, Moxie entered into a Membership Interests Purchase
Agreement with a third party investor who has agreed to provide advances for certain preconstruction costs. The
consummation of the purchase of Moxie Liberty is contingent upon the third party investor securing permanent financing for
the project. Should the third party investor consummate the purchase of Moxie Liberty, GPS would be engaged to design and
build the plant under an EPC contract. Also, GP1 would receive development success fees and repayment of the working
capital advances plus accrued interest from the proceeds of the sale.

Regulation

Our power industry service operations are subject to various federal, state and local laws and regulations including: licensing
for contractors; building codes; permitting and inspection requirements applicable to construction projects; regulations
relating to worker safety and environmental protection; and special bidding, procurement, employee compensation and
security clearance requirements on government projects. Many state and local regulations governing construction require
permits and licenses to be held by individuals who have passed an examination or met other requirements. We believe that we
have all the licenses required to conduct our current operations and that we are in substantial compliance with applicable
regulatory requirements.

Telecommunications Infrastructure Services

Through SMC, we provide comprehensive technology wiring and utility construction solutions to customers in the mid-
Atlantic region. We perform both outside plant and inside plant cabling services including the structuring, cabling,
terminations and connectivity that provide the physical transport for high speed data, voice, video and security networks. The
net revenues of SMC, which represents our telecommunications infrastructure services business segment, were $17 million for
the fiscal year ended January 31, 2013, or approximately 6% of our consolidated net revenues from continuing operations.

Services provided to our outside premises customers include trenchless directional boring and excavation for underground
communication and power networks, aerial cabling services, and the installation of buried cable, high and low voltage electric
lines, and private area outdoor lighting systems. Directional boring systems are electronically guided and can place
underground networks of various sizes with little or no restoration required. We use our equipment and experienced personnel
to perform the trenching, plowing and back-hoeing for underground networks, to complete the installation of a variety of
network structures, and to restore work sites. We utilize aerial bucket trucks, digger derrick trucks and experienced personnel
to complete a variety of aerial projects. The outside premises services are primarily provided to local governments, regional
communications service providers, electric utilities and other commercial customers. The wide range of inside plant and
premises wiring services that we provide to our customers include AutoCAD design; cable installation; equipment room and
telecom closet design and build-out; data rack and cabinet installation; raceway design and installation; and cable
identification, testing, labeling and documentation for copper, fiber optic and coax cable systems. These services are provided
primarily to federal government facilities, including cleared facilities, on a direct and subcontract basis. Such facilities
typically require regular upgrades to their wiring systems in order to accommodate improvements in security,
telecommunications and network capabilities.



SMC may have seasonally weaker results in the first and fourth quarters of the fiscal year, and may produce stronger results in
the second and third fiscal quarters. This seasonality is due to the effect of winter weather on construction and outside plant
activities as well as reduced daylight hours and customer budgetary constraints. Certain customers tend to complete budgeted
capital expenditures before the end of the calendar year, and postpone additional expenditures until the subsequent fiscal
period.

Raw Materials

Generally, our telecommunications infrastructure services customers supply most or all of the materials required for a
particular job and we provide the personnel, tools and equipment to perform the installation, maintenance or repair services.
However, for certain projects, we may supply part or all of the materials required. In these instances, we are not dependent
upon any one source for the materials that we customarily utilize to complete projects. We are not presently experiencing, nor
do we anticipate experiencing, any difficulties in procuring an adequate supply of materials.

Competition

SMC operates in the fragmented and competitive telecommunication and infrastructure services industry. We compete with
service providers ranging from small regional companies, which service a single market, to larger firms servicing multiple
regions, as well as large national and multi-national contractors. We believe that we compete favorably with the other
companies in the telecommunication and utility infrastructure services industry. We intend to emphasize our high quality
reputation, outstanding customer base and highly motivated work force in competing for larger and more diverse contracts.
We believe that our well maintained fleet of vehicles and construction machinery and equipment is essential to meet
customers’ needs for high quality and on-time service. We are committed to invest in our repair and maintenance capabilities
to maintain the quality and life of our equipment. Additionally, we invest annually in new vehicles and equipment. Important
to the award of the contract by Howard County, Maryland, that is discussed below, was SMC’s ability to assemble a roster of
small business and minority business enterprise subcontractors capable of participating in SMC’s portion of this project.

Customers

Consistently, a major portion of SMC’s revenue-producing activity each year is performed pursuant to task or work orders
issued under master agreements with SMC’s major customers. For the year ended January 31, 2013, approximately 39% of
SMC’s net revenues were derived from outside plant services provided under a contract with Howard County, Maryland.
Howard County, representing a collaborative inter-government consortium of local Maryland governments, is a key partner
with the Maryland Department of Information Technology in the deployment of a state-wide, high-speed, fiber optic network
that will connect over 1,000 community anchor institutions and span 4,200 miles across the state. The portion of the project
which is the responsibility of Howard County represents over 60% of the state-wide project valued at approximately $115
million. SMC’s participation in this project has been provided under a two-year service contract awarded last year. We
believe that SMC’s exposure to the state of Maryland under this program led to the award to us by the state of a fiber optic
network equipment procurement order. Activities under this arrangement provided approximately 15% of SMC’s net revenues
for the year ended January 31, 2013. In addition, approximately 11% of SMC’s net revenues for the year ended January 31,
2013, were earned from outside services provided to Southern Maryland Electric Cooperative (“SMECO”), a local electricity
cooperative.

For the year ended January 31, 2012, approximately 25% of SMC’s net revenues were derived from outside plant services
provided under the contract with Howard County and approximately 18% of SMC’s net revenues were earned from outside
services provided to SMECO. None of SMC’s customers accounted for net revenues in excess of 10% of our consolidated net
revenues from continuing operations for the fiscal years ended January 31, 2013 or 2012.

Contract Backlog

As referenced above, a substantial number of the tasks completed for Howard County and SMECO were completed under the
terms of master agreements that include pre-negotiated labor rates or line item prices. At January, 31, 2013 and 2012, the
estimated values of unfulfilled work orders, open customer purchase orders and projects expected to be completed under
current contracts were approximately $2.0 million and $8.2 million, respectively, including an estimate of the value of the
remaining tasks expected to be completed over the remaining term of the contract with Howard County.



Regulation

Our telecommunications infrastructure services operations are also subject to various federal, state and local laws and
regulations including: licensing for contractors; building codes; permitting and inspection requirements applicable to
construction projects; regulations relating to worker safety and environmental protection; and special bidding, procurement
and security clearance requirements on government projects. Many state and local regulations governing construction require
permits and licenses to be held by individuals who have passed an examination or met other requirements.

We believe that SMC has all the licenses required to provide its services within the region it typically conducts operations,
and that we are in substantial compliance with applicable regulatory requirements. Our failure to comply with applicable

regulations could result in substantial fines or revocation of our operating licenses.

Discontinued Operations

In December 2010, the Board of Directors of Argan approved management’s plan to dispose of the operations of the
nutritional products line of business conducted by its wholly-owned subsidiary, Vitarich Laboratories, Inc. (“VLI”). In March
2011, we closed on the sale of substantially all of the assets of VLI to an unrelated company. The asset sale was consummated
for an aggregate cash purchase price of up to $3,100,000 and the assumption by the purchaser of certain trade payables,
accrued expenses and remaining obligations under VLI’s facility leases. Of the cash purchase price, $800,000 was paid at
closing and the remaining $2,300,000 was placed into escrow. VLI was paid approximately $1,728,000 from the escrow
account, representing (i) the amounts of all accounts receivable of VLI that were collected by September 30, 2011, and (ii) the
cost of all closing inventory sold, used or consumed by the purchaser within nine months of the closing. In December 2011,
the funds remaining in the escrow account were returned to the purchaser.

The financial results of this business through April 30, 2012 have been presented as discontinued operations in the
accompanying consolidated financial statements, including legal costs associated with this business. Such costs incurred
subsequent to April 30, 2012 have been reflected in the operating results of continuing operations; such costs were not
material for the year ended January 31, 2013.

Financing Arrangements

We have financing arrangements with Bank of America (the “Bank”). The financing arrangements, as amended, provide a
revolving loan with a maximum borrowing amount of $4.25 million that is available until May 31, 2013, with interest at
LIBOR plus 2.25%. There were no borrowed amounts outstanding under the revolving loan arrangement as of January 31,
2013. We may obtain standby letters of credit from the Bank in the ordinary course of business not to exceed $10.0 million.
We have pledged the majority of our assets to secure the financing arrangements. The Bank’s consent is required for
acquisitions, divestitures and cash dividends. The amended financing arrangements contain an acceleration clause which
allows the Bank to declare outstanding borrowed amounts due and payable if it determines in good faith that a material
adverse change has occurred in the financial condition of the Company or any of its subsidiaries. The Bank requires that the
Company comply with certain financial covenants at its fiscal year-end and at each of its fiscal quarter-ends. At January 31,
2013, we were in compliance with the financial covenants of the amended financing arrangements.

Safety, Risk Management, Insurance and Performance Bonds

We are committed to ensuring that the employees of each of our businesses perform their work in a safe environment. We
regularly communicate with our employees to promote safety and to instill safe work habits. GPS and SMC each have an
experienced full time safety director committed to ensuring a safe work place, as well as compliance with applicable
contracts, insurance and local and environmental laws. Contracts in the power and telecommunication infrastructure services
industries may require performance bonds or other means of financial assurance to secure contractual performance. If we are
unable to obtain surety bonds or letters of credit in sufficient amounts or at acceptable rates, we might be precluded from
entering into additional contracts with certain of our customers. Under such circumstances and/or as a means to spread
project risk, we may consider an arrangement with a joint venture party in order to provide the required bonding to a
prospective project owner.



Although we have not been required to issue any letters of credit under the current financing arrangements, our Bank has
committed to provide us with up to $10.0 million in irrevocable standby letters of credit as indicated above as collateral to
support bonding commitments.

Employees

The total number of personnel employed by us is subject to seasonal fluctuations, the volume of construction in progress and
the relative amount of work performed by subcontractors. In addition, for the construction of specific power facilities, we may
employ union craft workers. At January 31, 2013, we had approximately 246 employees, all of whom were full-time,
including 24 union members. We believe that our employee relations are good.

Materials Filed with the Securities and Exchange Commission

The public may read any materials that we file with the Securities and Exchange Commission (the “SEC”) at the SEC’s public
reference room at 100 F Street, NE, Washington, D.C. 20549. The public may obtain information on the operation of the
public reference room by calling the SEC at 1-800-SEC-0330. The SEC maintains an Internet site that contains reports, proxy
and information statements and other information regarding issuers that file electronically with the SEC, including us, at
http://www.sec.gov. We maintain a website on the Internet at www.arganinc.com that includes access to interactive financial
data. Information on our website is not incorporated by reference into this Annual Report on Form 10-K.

Copies of our Annual Reports on Form 10-K, our Quarterly Reports on Form 10-Q, our Current Reports on Form 8-K and
amendments to those reports filed or furnished pursuant to Section 13(a) or 15(d) of the Securities Exchange Act of 1934 are
available as soon as reasonably practicable after we electronically file such materials with, or furnish them to, the SEC
without charge upon written request to:

Argan, Inc.

Attention: Corporate Secretary
One Church Street, Suite 201
Rockville, Maryland 20850
(301) 315-0027

ITEM 1A. RISK FACTORS.

Investing in our securities involves a high degree of risk. Our business, financial position and future results of operations may
be impacted in a materially adverse manner by risks associated with the execution of our strategic plan and the creation of a
profitable and cash-flow positive business in a challenging economic environment, our ability to obtain capital or to obtain
capital on terms acceptable to us, the successful integration of acquired companies into our consolidated operations, our
ability to successfully manage diverse operations remotely located, our ability to successfully compete in highly competitive
industries, the successful resolution of ongoing litigation, our dependence upon key managers and employees and our ability
to retain them, and potential fluctuations in quarterly operating results, among other risks.

Before investing in our securities, please consider the risks summarized in this paragraph and those risks discussed below.
Our future results may also be impacted by other risk factors listed from time to time in our future filings with the SEC,

including, but not limited to, our Annual Reports on Form 10-K and our Quarterly Reports on Form 10-Q.

General Risks Relating to Qur Company

The weak economic recovery may result in reduced demand for our products and services, and may cause our
financial position to deteriorate.

Our customers may be impacted by the weak economic recovery in the United States, constraints in the credit market and high
unemployment. They may delay, curtail or cancel proposed and existing projects, thus decreasing the overall demand for our
services and adversely impacting our liquidity. In addition, project owners may continue to experience difficulty in raising
capital for the construction of power-generation plants and renewable fuel production facilities due to substantial limitations
on the availability of credit and other uncertainties in the credit markets. Customers may be reluctant to establish new supply
relationships as the condition of the economy causes demand for their products to be weak. In general, if overall economic
conditions do not improve steadily, the demand for our products and services may be adversely affected.
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We may be unable to maintain our profitability.

Due primarily to the favorable operating results of GPS, we have generated income from continuing operations for five
consecutive years -- the fiscal years ended January 31, 2009 through 2013. As described in the risks presented below, our
ability to maintain profitable continuing operations depends on many factors including the ability of the power industry
services business segment to continue to obtain new construction projects and to complete its projects successfully. A
substantial decline in the net revenues of GPS could have a material adverse effect on our ability to achieve net income in the
future.

Our dependence on one or a few customers could adversely affect us.

The size of the energy plant construction projects of our power industry services segment frequently results in a limited
number of projects contributing a substantial portion of our consolidated net revenues as described in Note 16 to the
accompanying consolidated financial statements. Should we fail to replace projects that are completed by GPS with new
projects, future net revenues and profits may be adversely affected.

Our dependence on large construction contracts may result in uneven quarterly financial results.

Our power industry service activities in any one fiscal quarter are typically concentrated on a few large construction projects
for which we use the percentage-of-completion accounting method to determine corresponding net revenues. To a substantial
extent, construction contract revenues are recognized as services are provided as measured by the amount of costs incurred.
As the timing of equipment purchases, subcontractor services and other contract events may not be evenly distributed over the
lives of our contracts, the amount of total contract costs may vary from quarter to quarter, creating uneven amounts of
quarterly contract net revenues. In addition, the timing of contract commencements and completions may exacerbate the
uneven pattern. As a result of the foregoing, future amounts of consolidated net revenues, cash flow from operations, net
income and earnings per share reported on a quarterly basis may vary in an uneven pattern and may not be indicative of the
operating results expected for any other quarter or for an entire fiscal year, thus rendering consecutive quarter comparisons of
our consolidated operating results a less meaningful way to assess the growth of our 